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(Negotiation Model)
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A+ o]47(Object Structure)

- Fakel #]2] 34 (Negotiation Process) : FAHE]
A& Halprocedure)o} 1o WE HE TE
(Behavior)

- oAbA e (decision making model) @ &-&
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A=)

> #A EY(relation expression domain): THE
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6 ME& 5 H¥(preference expression domain):
olirel ol MY+ A= @S B
e koA Alokstal el HIeE
veRy 7] $igh 13
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(& 2] illocutionary protocol

(reward (request (issue))(offer (issue)) )

AE 50j%1 BE Aol HARE

(appeal (if (issue)) (then (issue)) )

AZ 39 B9 o]50] ks 548

(warn (if[not] (action) ) (then (issue)) )

vam | AS SAY s 98 0 471e Jel g
REUGLY)

request| 54 Q72AE

reward

Y o AR

o F B9
EYEE ARYE dlal 13079
5% A9 7tHoz RA BA e HELS
ofefe} o] EHFC)

“goalmaster?

(propose
(reward (request (issue (name monitor)
(value goalmaster7)))
(offer (issue (name total_price)
(value 1300000))
(issue (name discount )
(value 0.05))))

4.4 AL Y4 AR

(Negotiation Process)

* ¢yc : cyber-salesman agent
* cus : customer .
* m_analysis : market analysis agent
* sale : maketing management agent
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7P BdodiMe A EHE dEAZ of
FoAA Bt FeiAke) 542 vetsta AR
o des Alvn AAe wEe o 24 d
o] ZzALe 7P AddMe o|FoE
T e FAdolth olF Hs) wHAE doHE
7t ARl thekdh A5 & 7hAal o) Mk
AAE Aeo Fufate] Atz £4E o 7ol
Aol A AH&E HFES T A B 7t

HRLe oA® AAE IR AEe
N2z Ao ke AL WGHI B
o oo AEe] s ol ToAe) B4 A
wel e W AY AL WAs) Aok
AE AFE Slal )R] ATHoIL Yol
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5.1 Aol
Allo}&(Game Theory)2 HMAS] HFHA
#Ee FiHos wdYd ofgolth M
AYL Aol F7HHplayer), F7HAEe] HeF
(strategy), A7HAEO] W% AP A% A7)
Ht WGayi oz FHET Adolee AY
QsE7te) G FEHe] gt Yopol wheh
4L stert obdrte mel & 24 (cooperative
game), H1¥HA A Y(noncooperative game) O T
vhgoh 3 Ao ZAvikeh 3obake] MR,
Mepol npe BAS WE3) oks SAYRAY
(complete information game)¥} T8 x| B3t EQb
% ¥ A Y (incomplete information game)© & 1}
Aot aEla AYel d33A7E HHEHRI
ol 4 H(static), T2 (dynamic) 22 WAL FH
AL thA] F3 wHE(finite game), ¢ WHE
A ¢(infinite game)©. 8 }dch o] 7)Fd) o}
o AR ALY AQe MyeH
BHAAE stolM Fg wiEAYo] "ok HY
HH AL & FHEo] e Hoo wje}
HAHQA o]9s sl AF3h Rol opigt &
3k p&ol e T flo] #Ade] dE7)
woln] B4R AL Auwte HEst

27 $FE 9A 43 Jhssiths HolHolth
28 urg de F AR o
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5.2 94 AHsle] T8 2y Ald 2
(dynamic incomplete
information bargaining
game)

M ZARAYLS HAx g F7Aprh A
3 &3] Rae e A4l
AYE Lt @A FHato|
W4 73 (Nash Equilibrium)©]
AH R AL o]F &3t
g wE B9AS Fud thE Ast 13A
sths Ealde] ik
ol& s dst7] e wo]= ] (Bayisan rule)
Hg3ate] gAY 1HE L3S 2do] o]
W4} 738 =e(Bayesian Nash equilibrium)o]c}.
$-83F w4 A Y (Bargaining game)
th o] Bele ofw AFEel tig vl
FHH HXE A 2E o, At
& Aoz dAaEE %&4 Mg FEE
Ui, ojell met wAdS Hegste AlYelth
01] E0] oy %dl & oAk 747}
AT 150099 A7t AL ztzhe] #Eol
P, 'PE}-T’— T o), Hefjzke 100098 AAE A
FuiRy w3 FelE o) VgiHER Hee
1000¢40] 31, o] Hrf H4E 150048 AAE
A5 FeiAre el 7bsAds atelstd 1500
(I-p2] 71t B4E zhA "t o] weo] i
AL 1000 > 1500 (1-p)e} %, & P> 134T}

2 A5 10009 AAlst 18A] 42 Ay
= 15009 xﬂA]owﬂ Aok olzjg Hato] A
L4022 YA HA AANTMEe S
1A 1000934 150090 Alelel ERges 4
HA Het ol mde wule] EgAd uf
gt g8 Hgo] sssith d9 Aud WeEs
o) 83 Aojo] mad B HE AYde
oS- 72e znfo]A ¥ (Perfect Bayesian
Nash Equilibrium) 272 wEaln olze} 7o
T2% 2

=

oxl 1o

coj®| AAATY T A oo oatAA vl
2 FAE AR AP Hds @ o ae A2
o] AE 9 o= garAFritiel] 9 U
Aol Bat WS (belief)S 7}k dh).

CRE ZRAYANN Wgol FolAB 7 7
AL 7 R8e 2AZ GeHez RSl

- A71A Y] W2 11 Al MY T E ek
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